Repeat Award Winner

For the second year in a row, the Xtra Flex
radius forms has been named as one of the Top
Products of 2009 by the readers of Concrete Contrac-
tor magazine. The radius forms come in standard
10-foot lengths of 4, 6 and 12 inch manufactured of
high-density polyethylene to form radii from 36 inches
to as small as 9 inches.
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On a recent Trip...

to see our Master
Dealer Richform in
British Columbia;
Tom Miller got this
shot of owner Brad
Bond pushing a
Sterling around the
halls. Look how
80% of the load is

located on the wheel.

JHSINIT O K404

L "ON LINY3d ZLZES IM ‘@ nem|iN
I ‘@3nemiiy
divd }9341S yjoog YHON yEEE
_ovisod s uonesodio) swio4 el
Q3L-¥0S3d ., usiui4 0} wioH

600¢ 6061
NOILYHOJHOD & SWHOS TY.LIN

VOL. 6 ISSUE.6

Mel’s Mettle

Sitting in my office on the roof of MFC, (they put
me up here to plug the leaks) | started thinking about
holes and how much waste gets through our govern-
ment. With all that wasted money we could pave our
country’s roads, bridges and airports with brand new
concrete. This would be great news for MFC since our
paving forms are being used on projects generated
through the stimulus of 2009. MFC paving forms have
an unmatched quality to them that can not be found
anywhere else. Contractors prefer using our forms
because contractors know our forms are made with
the same care as they were a 100 years ago.

This is what separates MFC from everyone
else. We have been around for 100 years because we
offer the best customer service, quality built products
made here in the brew city (the staff being sober the
majority of the time), and innovation. New products
like xtra flex and product improvements like powder
coat finish on Sterling wheelbarrows assure the
contractor that he is getting a bang for his buck. The
marketing department at MFC is also starting a new
“cyber mailing” newsletter. | don’t know what it means
when they say that our dealers will be able to get their
Form to Finish™ newsletter in their inbox. | prefer the
hard copy and don’t use the computer for the fear of
getting a virus. | will feel more comfortable about
computers once | get the flu shot.

Mr. Block wanted me to announce the re-
cipients of the Visa gift cards from our dealer survey.
The winners are Kelly Hoffman of Headwaters Con-
struction Materials, Dave Jorgenson of Stan Houston
Equipment Company and Michael Bowles Sr. of
Williams Form Engineering. Thank you to everyone
that took the time to fill out the survey and send it back
to us.

Don’t miss out on your chance to win a couple
of Sterling wheelbarrows by filling out the entry form
on the inside of this newsletter.
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Hot off the Press

Forming the
Roadway to Success

The History of Metai Forms Corporation
by Thomas E. Miller

What began as a recounting of the company’s
past for its 100th anniversary in 2009, became a
personal discovery of what Metal Forms Corpora-
tion was and what it has become. My book contains
the facts of the times, uncovered in MFC’s archives,
industry publications, newspaper articles, legal
depositions and many interviews. There are also my
personal experiences with Metal Forms along with
events relayed by my grandfather and father through
my childhood and early adulthood, before my role in
the company became what it is today; Owner and
President.

The publication is my
version of the fascinating 100
year history of Metal Forms
Corporation. Please let me
know if you would like a
personal copy of “Forming the
Roadway to Success”. The
book will be sent free of charge
since your interest in our
company history will be

considered payment in full.

Tom Miller; Owner and
President of MFC
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MFC Consists of five distinct divisions providing a wide
variety of products for the concrete construction industry.

Dealers are encouraged to contact us about our products

or MFC Standard and Master Dealer
Programs.

SALES & MARKETING TEAM

Tom Miller President
temiller@metalforms.com
Dan Block Sales & Paving Products Mgr
dblock@metalforms.com
Bob Steffen Sales & Application Specialist
bsteffen@metalforms.com
Kathy Karth Sales & Application Specialist

kkarth@metalforms.com
Vince Muehlbauer Sales & Application Specialist/
Media Coordinator
vmuehlbauer@metalforms.com

Matt Michel Sales & Service Representative
mimichel@metalforms.com
Andy Miller Sales & Marketing

andymiller@metalforms.com
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3334 NORTH BOOTH STREET
MILWAUKEE, WISCONSIN 53212 U.S.A.
Phone: 414-964-4550
Fax: 414-964-4503
Email: info@metalforms.com

Product Highlight:
Poly Meta Forms

) Poly used for
= sidewalks in
France

—_—

Used to form
roundabouts.

Dealer Profiles

“Thank You” w© our many loyal

dealers who have helped build the 7100 year
success story that Metal Forms Corporation is today.
A special thanks to those long-term dealers who
helped MFC reach its potential today. A few of those
long-term dealers are highlighted below.

y Contractors Materials Company,
Cincinnati, Ohio, a family business
established in 1923, has spent the
past 88 years laying the foundation
for a strong business with multiple
resources. Today, with locations in
Ohio and Kentucky, (MMI of
Kentucky) CMC & MMI as Master
Dealers stock a complete selection
of Metal Forms’ SPEED SCREED®
screeds, METAFORMS® steel forms and Poly Meta
Forms® and have had much success with
distribution of these products in their areas. From
site work to finish work they offer their customers a
complete package of concrete construction related
items and customer service.

-~ Butterly Company, Ltd. of Oklahoma City,
Oklahoma was founded around 1940 and
was primarily a dealer for paving acces-
sories. Today, the company’s forte is still
paving accessories but they also do rebar
fabrication and carry a more extensive line

of highway products. Butterly has been an MFC

dealer for about 25 years. Owner Joe Jirasek says
it's a mutually beneficial relationship. Being a
Master Dealer allows us to provide our customers
with a quality product at a great price.

Form Services, Inc., serves the
commercial and general
contractor in the Greater
Baltimore, Maryland area with
two warehouse facilities. In
addition, they also have one in Manassas, VA and
another operation in Bear, Delaware. Throughout
their 44 years in business, they have built a solid
reputation in the marketplace and sell just about

all of the trades within the construction industry.
President Joe Papparotto’s goal has been to build

a company of integrity that would be able to provide
unparalleled service and top of the line products at
competitive pricing.

Contractors Paving
A C PSI Supply, Inc. became a

Master Dealer in 2002.
Their sales territory extends to a 50 mile radius of the
Houston area. They sell everything related to
concrete paving but the concrete itself. 75% of their
customer base is city and county pavers with the
other 25% being commercial contractors. They
handle the METAFORMS® flatwork and paving
forms and have been particularly successful with
the Metal Forms’ SPEED SCREED® truss screeds.
Steve Albriton, President of CPSI, says the SPEED
SCREED® can withstand the harsh Texas
environment and the Metal Form’s staff continues to
provide us with real time technical support!

Enter to win the toughest
wheelbarrow in the world

Fill in the blanks. Then fax your entry to me at
414-964-4503. You'll receive a new MFC baseball
cap, simply for entering! AND, all entries are put
into the grand prize drawing at the end of the month
for two sterling wheelbarrows (One for the store and
One for you).

has won the Top Products
Award two years in a row

Forming the to Success is Tom Miller’s

MFC history book

Contractors Paving Supply became a Master Dealer in

Poly forms were recently used in what country?

Company:

Address:

City: State: Zip:

Phone: Fax:

Email:
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